Online workshop delivered by
our Cll Approved Trainer

ly World Matters:

ality & Diversity
Employment |
Understanding Clients
o Ethics in Financial Advice Cane fgf‘e'?’s g‘ I(;qnt&rzls ; hcl:eeds & Objectives Pe Videp, =
Regulatory & Legislation Fiduciary Duty | Conflict Avoidance | B A ase Studies | Product "Sonas 419 a ¢
Consummer Duty Rules | Suitability | Professionalism | Privacy | ESG Crigeiceienighe Lol i by Evidence o Cirey,20d gy Snt's
Tech Impact | Regulatory Insurance | Data Protection A fe,q“nre mstancna""‘fal
(€55 Rg ™ Cop. " 2CT; es
&0 ‘0, On?m _On/
Q - Unyj Cag Onffecﬁ'l/@

R0O2 W

Months 3 R02 RO2 RO2 RO2 ROz R02 7 R02 RO2
0 (®o1ROT 1 RO1 RO1T. 2  Ro1 RO1 5 6 Exam ="% R03 9

" : : Maintaining Professional : . :

The Role of a Financial Services Market  Consumer Duty and GDPR Stagdards The Flrl';anmal Advice EstabiBRingana
Flnapt:lal Adviser Financial Services Impact & Impacts | Benefits | Challenges | SM&CR| CPD | Knowledge Expansion . 203?5 . ExplainibiUattinide
Overview of the Role |  Future | UK Economy | Post-EU & UK Data Protection Compliance [ Soft Skills| Reflective Statements| nd-to-End Financia to Risk

Success factors Al | Trainee to Chartered Advisor P i e — Advice Process eI T
Path. = -
8 Presenting Solutions Products - Retirement Planning

" : . Objectives | Docurmentation| Clear Pension Decumulation J—
Customer Service and Relationship e —— : : ’ (ess R
Communicat i ess Pension Decumulation Strategies e S,
Management iEatien) fzansiing Concermq@@‘ 9@% - é % 11
- R04 ™

Service vs. Relationship Management ]
RO5 RO5 RO5 ROS R04 RO4 15 RO4 'RO4 14 R04 RO4 R04

RO3 RO3 g 0
2 Exam

@ Skills Edge Training 2022. All rights reserved.

o 5 w2 18
Communicating
Effectively and Team Adapting to i i
Working Ch:ngi?'ug Analysing Client’s Products - Protection Products - Retirement Products - Savings and
Communication & Circumsnces Needs and Preparing Planning Planning Pension Investments
Teamwork Models Impact of Events Recommendations Importance | Client Perceptions IAccum.mat'on Mativations | Government Initiatives |
Analysing Needs | Crafting | Industry Trends | Trusts Pension Planning Challenges Lifecycle | Products | Planning Tools|
Final Portfolio Suitable Recommendations
Build Final Portfolio Build
Start Endl Case Study Test

’-_E_-H
e ° ;?%
Q z .‘

R06 22 23 RO6
Exam

|

L 27 /
Business Development -

Professional Connections Strategy c.ase St”qy Viva Interview
Meeting Technigques |

End Point Assessment Preparation

26




